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Corporate profile
CORPORATE PROFILE
ABOUT ZOOMMED
ZoomMed inc. (symbol: ZMD) is a publicly traded
company listed on the TSX Venture Exchange.
ZoomMed is committed to three business missions:
1) the ZRx Prescriber, an innovative product that
offers physicians technological assistance
enabling them to easily produce moresecure
prescriptions without bureaucratic hurdles;
2) providing paramedical equipment to the
general public through ZoomCité franchises; and
3) supplying paramedical equipment
franchisees and healthcare agencies.

to

1) THE ZRx PRESCRIBER, A POWERFUL TOOL FOR
PHYSICIANS THAT FITS IN THE PALM OF THEIR
HAND
ZoomMed has developed a new product, the
ZRx Prescriber, a system that radically changes the
way prescription drugs are prescribed.
The ZRx Prescriber is Web software that operates on
a small pocket computer or regular computer and that
allows physicians to complete prescription information
and make it available to pharmacists, allowing them
to view this information online, specifically by reading
the unique barcode of the prescription, and to
confirm it with a copy signed by the attending
physician.

The ZRx Prescriber has revolutionized the daily
management of prescription information by
connecting everyone who is typically involved in such
transactions in real time.
An open line of communication for disseminating
medical information
Beyond its prescription-related functions, the
ZRx Prescriber supplies physicians with a portable
source of medical news and information derived from
the private and public agencies that use this tool.
Clinical studies, scientific discoveries, the launch of
new products or drugs, educational briefs, clinical
trials, follow-ups on relevant issues, and government
guidelines are all possible ways the system can be used
in real time, 24/7, by thousands of physicians across
the country.

2) ZOOMCITÉ FRANCHISES
Sale of paramedical equipment to the general public
through franchise locations. Two ZoomCité franchises
have already opened in Quebec, one in Laval and the
other in Brossard. ZoomMed operates the Brossard
franchise as a corporate franchise.

3) ZOOMMED ÉQUIPEMENTS
ZoomMed Équipements is the division that sells
paramedical equipment to franchisees and healthcare
agencies.

The ZRx Prescriber is equipped with various functionality,
including drug interactions, contraindications,
therapeutic and drug classes as well as
products monograph. Aside from prescriptions, the
ZRx Prescriber provides other value-added services
via its Wi-Fi Internet connection: it provides physicians
with therapeutic advice to facilitate the choice of
drugs and will soon be able to transmit a patient's
pharmacological profile and validate applicable
insurance coverage online.
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Message to the shareholders
MESSAGE TO THE SHAREHOLDERS
I am very proud to present ZoomMed's Annual
Report for 2007.
In 2007, in accordance with the initial commitments
we made in July 2005, which simultaneously marked
the company's being listed on the TSX Venture
Exchange (ZMD), and moving along the continuum of
our activities in 2006, we pursued the development
and implementation of our flagship product, the
ZRx Prescriber, within the established timeframe.
We also built on the operations of ZoomMed
Équipements by offering franchises under the
ZoomCité name.

Another aspect of the ZRx Prescriber gives a variety
of companies, including pharmaceutical companies,
the option of disseminating practical, scientific
information to physicians who use the
ZRx Prescriber. In 2006-2007, we made new
agreements for this type of service with the
pharmaceutical companies Bayer HealthCare
(Berlex Canada Inc.) (Canada), Boehringer Ingelheim
(Germany), Bristol-Myers Squibb (United States) and
Sanofi-aventis (France). The proposed services are the
guaranteed purchase of product placement as well as
the rapid mass broadcast of information aimed at
physicians directly on the ZRx Prescriber.
Our partnership with Emergis gives us the
opportunity to reach close to 80% of pharmacists in
Quebec by data link and the Internet.

THE ZRx PRESCRIBER
The actual marketing of our ZRx Prescriber began in
fall 2006, and we are able to confirm that 2006-2007 was
a milestone year for ZoomMed: the ZRx Prescriber now
contributes to the company's revenues.
We also have a revamped and well-trained sales force.
ZoomMed can count on an experienced team to
cover the entire province of Quebec.
As at May 31, 2007, the end of our 2006-2007 fiscal
year, some 600 physicians at close to 60 clinics
across Quebec had signed agreements to use the
ZRx Prescriber.
By September 10, 2007, some 820 physicians at
100 clinics had signed agreements to use the
ZRx Prescriber. In addition, more than 500 physicians
have already confirmed their interest in implementing
the ZRx Prescriber in their respective clinics.
Our plans for launching our marketing strategy to
physicians in Ontario were completed by the end of
the current fiscal year. Subsequently, in early
September 2007, we set up a marketing and
deployment office in Toronto, which is overseen by
Mr. Robert Powell, a member of our Board.

ZOOMMED ÉQUIPEMENTS AND ZOOMCITÉ
Our paramedical equipment sales division continued
its development in line with the commitments made
during the previous fiscal year. ZoomMed
Équipements made an important step in October 2006
by signing a first agreement in principle with a
corporation benefiting from the great business
experience of Groupe Daoust-Forget, a franchisor,
for the opening of our franchises. Two points of sale
are actually in operation, one in Brossard and another
in Laval, together creating the ZoomCité franchise
concept.
As new ZoomCité franchises open, we will be able to
cover the whole of Quebec. At this time, I would like
to acknowledge the tremendous cooperation of
The Motion Group Inc., a buyers' cooperative of over
1,600 retailers with which we concluded a marketing
agreement.
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MESSAGE TO THE SHAREHOLDERS
CORPORATE FINANCING
During the previous fiscal year (from July 2005 to
May 2006), ZoomMed's public and private financing
resulted in a gross product of approximately
$6 million. These investments enabled us to develop a
complete and solid product line and to put together a
highly dedicated and professional marketing team.
In 2006-2007, we pursued our efforts to seek
financing through two consecutive transactions,
with the first of these in August 2006, for the private
placement of a gross product of $2 million, and the
second, in March 2007. At the close of the second
transaction, the total gross product was $6 million,
which is an important reflection of investor
confidence in ZoomMed. Note that these
investments are always used to improve our general
working capital and to further corporate
development, particularly by financing our marketing
strategy in Ontario.

Dr. Micheline Luneau has been a family practitioner at
the Clinique Familiale de Saint-Hyacinthe since 1981.
She also works at the Richelieu-Yamaska health
network's short-term care hospital centre, in the
general medicine department. She set up the
hospital's geriatric department in 1985. She was
secretary-treasurer to the Conseil des Médecins et
Dentistes from 1989 to 1992. From 1995 to
June 2006, she chaired the training committee of the
Conseil des Médecins et Dentistes. During the last
three years, she has been involved in teaching at the
pre-doctoral level at the Université de Montréal. She is
an instructor for first-year medical students and
teaches introductory clinical medicine.
ZoomMed's Board of Directors now consists of seven
directors.

APPOINTMENTS TO THE BOARD OF DIRECTORS
Our Board of Directors welcomed two high-calibre
members during the fiscal year, namely
Me Valier Boivin, a lawyer specialized in business law
(August 9, 2006) and Dr. Micheline Luneau, family
physician (October 26, 2006)
Me Valier Boivin holds a Bachelor of Administration
(UQAC, 1973), a Masters in Taxation (MFisc)
(Université de Sherbrooke, 1978) and a Law degree
(Université de Montréal, 1985). He has been a
member of the Barreau du Québec since 1986 and the
Ordre des comptables agréés du Québec since 1974.
He taught at the Université du Québec à Chicoutimi
until 1978 and in the Masters in Taxation program at
the Université de Sherbrooke until 1987. A founding
partner of Boivin O'Neil, s.e.n.c. (1987), he now
practises business law. Specialized in mergers and
acquisitions and in corporate financing, he acts as a
legal and strategic advisor to many public and private
corporations. Me Boivin is also socially involved with
various professional associations, non-profit
organizations and charitable foundations.
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MESSAGE TO THE SHAREHOLDERS
ACKNOWLEDGEMENTS
Our achievements in 2006-2007 satisfied our
commitments to shareholders.
We owe these achievements to the dedicated men
and women of our organization who used their
talents and expertise to grow our company, and I am
deeply grateful to them.
I would also like to thank everyone on our Board of
Directors for their hard work. We live in an age where
investors are very focused on the governance
regulations of public companies, and I can attest to
the integrity and competence of ZoomMed's
directors. They are prepared to do whatever it takes to
ensure that our company meets all of its commitments
and fulfills its potential for success in the promising
health market.
I must also thank our business partners for their
prompt and professional service. Always proactive in
the face of emerging market needs, these innovative
and efficient individuals inspire us to achieve our goals
every single day.
And finally, I would like to thank the many physicians
who now use the ZRx Prescriber: you are our reason
for being and the true key to our ongoing success.
We are fully committed to building a prosperous
company, to giving our shareholders a solid return on
their investment, and to quickly becoming the
uncontested market leader in Canada's fascinating
health technologies field.
September 19, 2007

Yves Marmet
Yves Marmet
President and Chief Executive Officer
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Why do we have such faith in the future ?
WHY DO WE HAVE SUCH FAITH IN THE FUTURE ?
BECAUSE WE HAVE A BUSINESS PLAN THAT IS
REALISTIC AND DOABLE

REVENUES GENERATED BY THE ZRx PRESCRIBER
The system generates revenues from three sources:
pharmaceutical companies, pharmacies, and
insurance companies.

OUR BASIC CHOICES
Our business plan is founded on two basic choices.
1) we made is to use a recognized, easy-to-use,
reliable technology (Mobile Technology .NET), thereby
eliminating problems related to memory capacity,
software choices and the updates typically associated
with more sophisticated systems; 2) our product is
available at no charge to its primary users, namely
physicians. In fact, all of the equipment required for
the system, including the ZRx Prescriber itself,
a printer and access to the data server, is made
available to physicians at no expense to them. Even
the installation and training on how to use the
ZRx Prescriber correctly are provided to them at no
charge.

IMPLEMENTATION OF THE SYSTEM
In terms of strategy, we selected an implementation
model that promotes efficiency and cost reduction
while seeking economies of scale. In a context such as
this, the investment involved in equipping a
dozen physicians is more than reasonable and,
in certain cases, minimal. The required investment is
between $200 and $1,000 per physician, depending
on the extent to which computers are used at the
clinic, which is very manageable as far as the financial
impact of start-up goes.

THE DRUG DATABASE

1) PHARMACEUTICAL COMPANIES
As soon as the ZRx Prescriber is online, the program
is designed to display ads of pharmaceutical products,
like on many popular Internet sites. These windows
can present a variety of information: a new drug,
the results of clinical trials, a pulse survey any
information that could interest a practitioner and
to contribute to an optimal medical practice.
Pharmaceutical companies can purchase "airtime" on
the ZRx Prescriber under three annual plans for each
type of target physician: the bronze, silver and gold
plans.
ZoomMed's recent experience in offering these plans
confirms the soundness of the strategy since, at the
end of the fiscal year, most participating
pharmaceutical companies had opted for our gold
marketing visibility plan.

2) PHARMACIES
Pharmacies pay a transactional amount for each
prescription they receive from a ZRx Prescriber.
Considering that some 361 million prescriptions are
written every year in Canada, of which 135 million are
written in Quebec and 110 million in Ontario, it is easy
to understand the real potential of a revenue source
such as this.

For an annual fee, ZoomMed uses the database of a
privileged partner, Emergis of Montreal, which
supplies pharmacies with prescription processing
systems. This licence is universal and perpetual for a
set fee. Given the potential number of physicians who
will use the system over the years, financial analysts
view the quality and relevance of this type of
agreement very favourably.
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WHY DO WE HAVE SUCH FAITH IN THE FUTURE ?
Why would pharmacists agree to pay a transactional
amount for each prescription they receive from a
ZRx Prescriber? Because the process greatly reduces
the risk of error in prescriptions. Because it speeds up
data entry, leaving pharmacists more time to take care
of customers. Because they are likely to attract new
customers through the ZRx Prescriber, and because
our system is quick and easy to implement, given that
pharmacists already have computers, scanners,
barcode readers, etc.

BECAUSE PEOPLE NEED IT, ESPECIALLY SENIORS
It's a well-known fact that the leading consumers of
prescription drugs are seniors. Yet in Canada, side
effects associated with taking prescription drugs
represent the 6th leading cause of death - and one
could infer that most of these victims are seniors.

3) INSURANCE COMPANIES

According to a Direction de la santé publique de
Montréal 2 study, 40% of seniors frequent more than
one pharmacy, 70% have more than one prescribing
physician, and 5% consult more than six physicians
per year.

When a physician prescribes a drug that is covered by
a private insurer under a health insurance plan,
the ZRx Prescriber can validate the claim immediately
with the insurer. In such cases, ZoomMed will charge
the insurance companies a fee per prescription.

Naturally, the risk of inappropriate prescriptions
increases with the number of prescribing physicians:
30% of inappropriate prescriptions involve patients
who consult two physicians per year and 58% involve
patients who consult five to eight physicians per year.

BECAUSE THE ECONOMIC OUTLOOK OF THE
HEALTH SERVICES SECTOR IS FAVOURABLE
The pharmaceutical industry is growing steadily every
year all over the West and especially in North America.
This prosperity is due to the advancing age of
baby-boomers, an increase in the population's life
expectancy, and the ongoing marketing of new drugs.

This phenomenon can have direct consequences for
such patients, including hospitalization and death.
Yet, physicians often do not know what their
colleagues are prescribing. The same holds true for
pharmacists, who have no idea what their colleagues
are dispensing.

BECAUSE THE TECHNOLOGICAL OUTLOOK OF
THE PRODUCT IS HIGHLY FAVOURABLE
According to the Science Academy report published in
July 2006 1 , the Institute of Medicine reports that
1.5 million Americans fall victim to prescription drug
administration errors in hospitals, 7,000 of whom die
every year. In cost terms, the Academy's data 1 reveals
that prescription drug administration errors generate
costs of US$3.5 billion per year.
According to the Academy, using electronic systems to
write and send prescriptions would greatly reduce the
number of mistakes. In Canada, only the
ZRx Prescriber, with its physician-pharmacist link,
currently offers this advantage.

1 Source: The Institute of Medicine (US), "Preventing medication errors"
2 Source: Feature article "Prévention en pratique médicale"
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WHY DO WE HAVE SUCH FAITH IN THE FUTURE ?
BECAUSE PHYSICIANS NEED IT
Although physicians have a duty to remain on top of
the latest drugs and new treatment studies,
the staggering growth of the pharmaceutical industry
and the pace at which new drugs are marketed
seriously complicates their search for knowledge.
Paradoxically, the more pressing a physician's
information and educational needs, the less time they
can devote to such matters. And this is where the
ZRx Prescriber can be a lifesaver, as it has the
capacity to inform physicians jusdisciously and save
them time.
Another new reality facing physicians is the growing
demand for health information on the part of
patients. People today have access to all kinds of
information sources, especially via the Internet, but
these sources do not always provide comprehensive
information on various treatment options or available
drugs. When patients consult their physician, they
want to validate the information they have found or
discuss it in greater depth, and physicians must be
able to quickly access the same information sources.
By having a legible prescription, patients can more
easily read which medication they have been
prescribed, ask their physician questions or do
research on the Internet.

THE ZRx PRESCRIBER IS A TIMELY TECHNOLOGICAL
SOLUTION
FOR
OPTIMAL
PRESCRIPTION
MANAGEMENT

With its technological and multifunctional features,
the ZRx Prescriber offers a world of options and
opportunities. In addition to meeting current needs,
it can be continually upgraded in order to adapt to
future contexts. Far from a fad gadget, the
ZRx Prescriber is a lasting solution for meeting
multiple concrete needs.

PHARMACEUTICAL COMPANIES THAT HAVE
PURCHASED THE RIGHT TO BROADCAST
PRACTICAL, SCIENTIFIC INFORMATION TO
PHYSICIANS WHO USE THE ZRx PRESCRIBER
z
z
z
z
z

AstraZeneca (Sweden)
Bayer HealthCare (Berlex Canada inc.) (Canada)
Boehringer Ingelheim (Germany)
Bristol-Myers Squibb (United States)
Sanofi-aventis (France)

PARTNERS SUPPLYING COMPUTER SYSTEMS TO
MEDICAL CLINICS AND PHARMACIES
z
z

ADN Medical
Emergis

QUARTERLY PROGRESSION OF THE NUMBER OF
PHYSICIANS USING THE ZRX PRESCRIBER,
2006-2007 FISCAL YEAR

Today's medical, economic and technological reality
supports and warrants the need to market the
ZRx Prescriber. This technological tool represents the
easiest and most effective way of improving
prescription management and preventing countless
medical errors. It offers a host of advantages, not only
for the professionals who use it, but for all those
working in the different areas of the healthcare
system. In a nutshell, it makes everyone's life easier!
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ZRx PRESCRIBER: EMPOWERING DOCTORS
« The ZRx Prescriber facilitates access to the
medication profile of our patients and our many
daily searchesfor information. »
Dr. Michel Miron, general practitioner
Clinique Médicale 3000
Montreal, QC

« The ZRx Prescriber is a very easy tool to use
and, most importantly, is extremely useful. It
facilitates communication with pharmacists and
my patients. It helps avoid errors. It is now one
of my key computer tools in my daily practice. »
Dr. Nicole Jacques, general practitioner
Clinique Médicale St-Hippolyte
St Hippolyte, QC

« Thanks to ZoomMed's prescriber, there is less
risk of error, and prescription renewals are fast
and easy. I recommend it to everyone! »
Dr. Marc Carrière, general practitioner
Clinique d'Ophtalmologie d'Alma
Alma, QC

« The ZRx Prescriber has revolutioinized
pharmacotherapy; No further fumbling in file for
details of current and past prescriptions;
The ZRx Prescriber has empowered patients who
can now read scripts. »
Dr. Ilan Benjamin, general practitioner
Clinique Kildare
Montreal, QC

In spite of technology's place in our daily lives, it is
surprising how often doctors still produce their
prescriptions by hand. Are physicians put off by
technology? Far from it. The problem lies elsewhere.
There has never been a simple, effective, value-added
technology solution to help doctors easily produce
more accurate, secure prescriptions without
bureaucratic hurdles.

THE ZRx PRESCRIBER
TECHNOLOGICAL VOID.

HAS

FILLED

THAT

The ZRx Prescriber is based on recent
technologies that combine an Internet connection
(Mobile Technology .NET) with Internet Explorer® as a
means of bypassing the low memory and power of
pocket computers.
The ZRx Prescriber is a small pocket computer
(HP iPAQ model) that enables physicians to write
prescriptions and make them available to pharmacists,
who can then view the information online using a
unique barcode and confirm it via a copy signed by
the physician.
Aside from prescriptions, the ZRx Prescriber provides
other value-added services via the Internet: it provide
physicians with therapeutic advice to facilitate the
choice of drugs, it will transmit a patient's
pharmacological profile, and will check insurance
coverage with an insurance company online.
The ZRx Prescriber has revolutionized the daily
management of prescription information by
connecting everyone who is typically involved in such
transactions in real time.
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ZRx PRESCRIBER: EMPOWERING DOCTORS
THE ZRx PRESCRIBER'S DUAL USES

ADVANTAGES OF THE ZRx PRESCRIBER FOR
HEALTHCARE WORKERS

The ZRx Prescriber essentially has two uses:
prescriptions and communication between healthcare
workers.

FOR PHYSICIANS
z

Optimized treatment options by consulting the
patient's pharmacological profile;

z

Detection of drug interactions when a prescription
is added to the patient's pharmacological profile;

z

Integrated therapeutic advisor to facilitate
decision-making (Emergis's SantéXpert™);

z

Ability to send Stop messages and Change of
Treatment notices directly to pharmacists;

z

A fast, user-friendly renewal function for all of a
patient's prescriptions following an annual
check-up;

z

Improved communication between physicians and
pharmacists;

z

Fewer phone calls from pharmacists to clarify the
content of prescriptions.

1) INTERACTIVE PRESCRIPTIONS
« Of 500,000 prescriptions, 161,000 were modified
following the dissemination of messages such as drug
interactions, allergies and therapeutic indications. »
RxHub LLC, 2006
Henry Ford Medical Group (HFMG)

With the ZRx Prescriber, every prescription becomes
interactive in that the physician can corroborate it
with the patient's pharmacological profile.
Quite often, when physicians write a prescription,
they do not know the patient's consumption profile or
pharmacological history. The consequences for the
patient can prove dangerous or even fatal. However,
when physicians are given easy access to their
patients' pharmacological profile, such situations can
be avoided.

2) COMMUNICATION BETWEEN HEALTHCARE
WORKERS
Beyond its prescription-related functions, the
ZRx Prescriber supplies physicians with a portable
source of medical news and information derived from
the private and public agencies that use this tool.
Clinical studies, scientific discoveries, the launch of
new products or drugs, educational briefs, clinical
trials, follow-ups on relevant issues, and government
guidelines are all possible ways the system can be
used in real time, 24/7, by thousands of physicians
across the country.
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FOR PHARMACISTS
z

Fast processing of prescriptions using prescription
information generated by the physician;

z

Less clerical work, freeing up pharmacists to be of
greater service to patients;

z

Improved communication between physicians
and pharmacists;

z

Fewer phone calls to physicians to clarify the
content of prescriptions.
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ZRx PRESCRIBER: EMPOWERING DOCTORS

FOR GOVERNMENTS

FOR PATIENTS
z

Reduced risk of errors because prescriptions
are always legible;

z

Fewer complications caused by drug interactions;

z

Improved communication with pharmacists;

z

Faster prescription service in pharmacies.

z

Substantial savings on healthcare costs due to the
detection of drug interactions, thereby reducing
hospitalizations and consultations.

FOR PHARMACEUTICAL COMPANIES
z

Expedient mass release of information to physicians
and patients at a modest price;

z

Strategic product positioning;

z

Ability to announce the launch of new
products in newsletters;

z

Ability to offer interactive, ongoing information
seminars;

z

Ability to quickly determine the training or
breaking news needs of physicians.

FOR INSURERS
z

Reduced costs;

z

Improved service to insures;

z

Ability to develop prescription drug insurance
plans that are better suited to customers, as
they are given drug coverage information
when the drug is actually prescribed.
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Management’s discussion and analysis
MANAGEMENT'S DISCUSSION AND ANALYSIS
This discussion and analysis presents ZoomMed Inc.'s
consolidated operating, financial position, and cash
flow results as at May 31, 2007 and May 31, 2006.
It must be read in conjunction with ZoomMed's
audited consolidated financial statements and its
accompanying notes for the years ending
May 31, 2007 and May 31, 2006. Some operating,
financial position and cash flow results were also
compared with information from the year ending
May 31, 2005.

On July 27, 2005, with the acquisition of all of the
outstanding Class A shares of "9103-8240 Quebec Inc."
(note 3a)), now being called ZoomMed Medical Inc.,
the Company completed its qualifying transaction
pursuant to the rules of the Exchange. According to
Canadian generally accepted accounting principles,
these consolidated financial statements are
recognized as being the continuity of ZoomMed
Medical Inc. The Company is now the reporting issuer
resulting from the reverse takeover.

Management prepared this report, taking into
account
all
available
information
as
at
September 17, 2007.

The Company is committed to three business missions:
1) the ZRx Prescriber, an innovative product for physicians;
2) ZoomCité franchises, providing paramedical
equipment to the general public; and 3) providing
paramedical equipment to franchisees and to
healthcare agencies.

All financial information and financial statements
presented in this analysis have been prepared in
accordance with Canadian Generally Accepted
Accounting Principles (GAAP). Unless otherwise
indicated, all amounts are in Canadian dollars.
This management report may contain information
and statements on the future performance of
ZoomMed which are forward-looking in nature.
These statements reflect Management's expectations
regarding future events, based on assumptions and
uncertainties subject to risk factors which we have
identified in the Risks and Uncertainties section.
Readers are hereby cautioned that actual results may
differ materially from our expectations.
This report was submitted to our Audit Committee and
approved by the Board of Directors of ZoomMed Inc.

BUSINESS DESCRIPTION

REVIEW OF THE YEAR ENDING MAY 31, 2007
In accordance with Canadian GAAP, the qualifying
transaction was treated as a reverse takeover by
9103-8240 Québec Inc. and has been reported as
a transaction on the shareholders' equity of
9103-8240 Québec Inc. These consolidated financial
statements reflect 9103-8240 Québec Inc.'s accounts
at book value since 9103-8240 Québec Inc. is deemed
to be the acquirer.
It is important to note that the increase in
ZoomMed's expenses and net loss for the year
ending May 31, 2007 is partly due to expenses
related to stock-base compensation and the
marketing of the ZRx Prescriber. During year 2007,
ZRx Prescriber has generated revenues.

The Company was incorporated under the Canada
business Corporations Act on February 24, 2005.
Until July 27, 2005 the Company carried on business
as a "Capital Pool Company", as this term is defined
in the policies of the TSX Venture Exchange.
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MANAGEMENT'S DISCUSSION AND ANALYSIS
OPERATING RESULTS
SELECTED ANNUAL INFORMATION
OPERATING RESULTS
Revenues
Cost of goods sold

ZoomMed Inc.
ZoomMed Inc.
9103-8240 Québec Inc.
As at 31 May 31, 2007 As at 31 May 31, 2006 As at 31 May 31, 2005
$

741,898

$

765,720

$

582,248

424,456

436,343

194,705

Selling expenses

1,112,167

896,781

463,477

Administrative expenses

2,387,688

1,341,254

197,152

377,422

38,377

-

23,927

62,325

39,589

414,880

175,889

14,858

(4,102,234)

(2,352,244)

(317,073)

(0.081)

(0.076)

(0.018)

50,836,205

30,806,796

18,000,000

Operating expenses
Financial expenses
Amortization
Net loss
Basic and diluted earnings
per share
Weighted average number of
outstanding common shares

ZoomMed's revenues for the years ending
May 31, 2006 and 2007 were about the same.
However the repartition of the revenues is different.
During year ending May 31, 2006, revenues come
from sales of paramedical equipments and for year
2007 we recorded revenues of $130,833 for the
ZRx Prescriber. There is no cost of goods for this type
of revenues. ZRx Prescriber also recorded deferred
revenues of $369,167 for year 2008 as shown in
balance sheet. As at May 31, 2006, sales increased
following the addition of Physiotherapy product line.

by a network of retail stores, whose deployment is
carried out in the form of franchisees, having start in
February 2007. ZoomMed operates the Brossard
franchise as a corporate franchise and a second
franchise is in operation in Laval.
Since May 31, 2005 the increase of selling expenses is
mainly from the expenditure surrounding the
recruiting of new representatives for marketing of
ZRx Prescriber.

For the sales of equipments, ZoomMed recorded
gross margin of 28% for the year ending
May 31, 2007, 43% for year ending May 31, 2006
and 67% for year ending May 31, 2005.
The reduction of the gross margin, since June 2005,
is partly due to reassessments of the used equipment
stocks and the growing demand for new equipments.
The revaluation for used equipments was made
because the development of ZoomMed, since
June 2006, is directed towards a new strategy of
marketing, the new equipments sale to general public
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MANAGEMENT'S DISCUSSION AND ANALYSIS
Administrative expenses for year 2007 are remained
stable. The increase of $1,341,254 as at May 31, 2006
to $2,387,688 as at May 31, 2007 is due to
stock-based compensation. During the year 2007,
the Company issued 5,450,000 stock options a
non-recurrent expense of $1,251,275 related to stock
options plan was recorded. During the year 2006,
the Company issued 1,800,000 stock options a
non-recurrent expense of $288,000 related to stock
options plan was recorded. Administrative expenses
change from $197,152 to $1,341,254 during
year 2006. The increase is essentially tied to the
development, the setup and the marketing of
ZRx Prescriber, and also, related to expenses in
relation with the expenditure of the Company as
public issuer, expenses non-existent during year 2005.

ZoomMed recorded a net operating loss of
$4,102,234 for the year ending May 31, 2007,
$2,352,244 for the year ending May 31, 2006 and
$317,073 for the year ending May 31, 2005.
The increase of expenses during year 2007 is mainly
related to stock-based compensation which reflect a
non-recurrent charge of $1,251,275 and to the
marketing of ZRx Prescriber. Increase of expenses
and net loss for year ending May 31, 2006 is related
to development cost, setup and marketing of
ZRx Prescriber which were non-existent during
year 2005.
ZoomMed registered a $0.081 net loss per share for
the year ending May 31, 2007, $0.076 for the year
ending May 31, 2006 and $0.018 for the year ending
May 31, 2005.

Operating expenses amount to $377,422 for year 2007
compared to $38,377 for year 2006, which was not part
of the operations in 2005. These operating expenses are
related to the deployment of ZRx Prescriber.
The increase of amortization is related to the
development cost of ZRx Prescriber and the
SantéXpertTM license, which started to be amortized
during the year and also to the increase of the
computer equipment for the ZRx Prescriber.

SELECTED QUATERLY INFORMATION

Revenues

ZoomMed Inc.
Q3-2007

ZoomMed Inc.
Q2-2007

ZoomMed Inc.
Q1-2007

$

$

$

$

220,010

159,520

169,601

192,767

9103-8240
Québec Inc.
Q4-2006
$

218,965

Gross earnings

99,320

35,960

80,848

101,314

208,105

Sales expenses

321,296

262,824

311,734

216,313

464,443

Administrative
expenses

1,427,241

217,654

361,014

381,779

174,806

174,281

114,894

88,247

-

7,626

4,976

5,260

6,065

16,750

(1,987,035)

(728,913)

(864,315)

(521,971)

(790,778)

(0.034)

(0.014)

(0.017)

(0.016)

(0.025)

Operating expenses
Financial expenses
Net loss
Basic and diluted
earnings per share
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MANAGEMENT'S DISCUSSION AND ANALYSIS
FINANCING ACTIVITIES
In order to proceed to the necessary investment for
the deployment of ZRx Prescriber, in addition to the
revenues forecasted during the next fiscal year in this
activity sector, ZoomMed has completed a private
placement in August 2006 for a gross proceeds of
$2,000,000 in cash and a second private placement in
April 2007 for a gross proceeds of $6,000,000 in cash.
Moreover, this second financing allowed ZoomMed
to open, in September 2007, an office in Toronto to
launch the ZRx Prescriber in Ontario.
FINANCIAL SITUATION
BALANCE SHEETS
Cash and cash equivalents

ZoomMed Inc.
As at May 31, 2007
$

Working capital

5,087,056

ZoomMed Inc.
As at May 31, 2006
$

590,901

9103-8240 Québec Inc.
As at May 31, 2005
$

14,734

4,622,938

461,925

(70,545)

516,246

194,542

36,831

Intangible assets

2,935,880

2,942,501

2,942,441

Total assets

9,964,946

4,828 ,282

4,295,073

113,340

277,968

406,378

8,596,296

3,915,884

2,887,173

14,426,660

6,651,576

3,349,199

Fixed assets

Long-term debt including
current portion
Shareholders equity
Share capital

CASH FLOWS SITUATION
Cash flows used in operating
activities

ZoomMed Inc.
As at May 31, 2007

ZoomMed Inc.
As at May 31, 2006

$

$

(1,973,045)

(1,400,784)

9103-8240 Québec Inc.
As at May 31, 2005
$

(155,657)

Cash flows from financing
activities

7,366,743

2,804,192

96,012

Cash flows from (used in)
investment activities

(897,543)

(827,241)

28,988

Cash and cash equivalents
increase

4,496,155

576,167

(30,657)

Cash and cash equivalents,
end of year

5,087,056

590,901

14,734
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MANAGEMENT'S DISCUSSION AND ANALYSIS
During year 2007, the Company proceeds to
two issuance of common shares. For the first issuance
on August 10, 2006, the Company completed a
private offering for gross proceeds of $2,000,000
in cash. A total of 10,000,000 units were issued
for $0.20 per unit. Each of the units includes one
common share and one warrant. Each warrant entitles
the holder to acquire one common share for
$0.24 for a three-year period. The fair value of the
warrants is $200,000.
In regard with the second issuance, on April 24, 2007,
the Company completed a private offering for gross
proceeds of $6,000,000 in cash. The Company issued
20,000,000 units at a price of $0.30 per unit.
Each unit consists of one common share and one-half
of one transferable common share purchase warrant.
Each whole warrant entitles the holder to acquire one
common share at an exercise price of $0.45 for a
two-year period. The fair value of the warrants is
$300,000. The Company also issued 1,500,000
broker warrants to the agent entitling it to buy
1,500,000 units at $0.30, each unit includes one
common share and one-half warrant at $0.45 for an
eighteen-month period following the issuance date.
The fair value of the warrants is $352,500.
During year 2006, the Company issued
10,779,800 common shares for gross proceeds of
$2,155,960. Company's cash flows increased from
$14,734 in 2005 to $590,901 in 2006.
During year 2007, fixed assets increased of $321,704.
This increase is mainly from the acquisition of
computer equipments for the deployment of
ZRx Prescriber. Fixed assets on May 31, 2005 were at
$36,831 compared to $194,542 as at May 31, 2006.
This increase was largely due to the acquisition of
computer equipments, office furniture and leasehold
improvement for its new installation related to the
development of ZRx Prescriber.

Total assets of the Company change from $4,295,073
in 2005 to $4,828,282 in 2006 and to $9,964,946 as
at May 31, 2007. The increase is related to the
acquisition of computer equipments, to the
development cost tax credits net of related fees and
also to the increase of cash following shares issuance.
Long-term debt on May 31, 2005 was at $406,378,
compared to $277,968 as at May 31, 2006 and
compared to $113,340 as at May 31, 2007.
The Company did not contract any additional debt.
The Shareholders equity increased of $4,680,412 from
May 31, 2006 to May 31, 2007. This increase come
from two shares issuance, the first one in
August 2006, 10,000,000 units were issued for a
gross proceeds of $2,000,000 in cash and a second
one in April 2007, 20,000,000 units were issued for a
gross
proceeds
of
$6,000,000
in
cash.
The Shareholders equity increased from $ 2,887,173
as at May 31, 2005 to $3,915,884 as at
May 31, 2006. This increase comes from two sources,
being the qualifying transaction as described above
and, pursuant to an amended prospectus dated
December 20, 2005, the corporation issued, for the
year ended May 31, 2006, a total of
10,779,800 common shares of its share capital for
total gross proceeds of $2,155,960.

CASH FLOWS AND SHAREHOLDERS' EQUITY
ZoomMed's cash flows used for operating activities
amounted to $1,973,045 in 2007, $1,400,784
in 2006 and $155,657 in 2005. The increase between
2005, 2006 and 2007 was largely due to losses from
expenses related to the development, set up and
marketing of the ZRx Prescriber.

Intangible assets are remained stable since 2005.
Of this amount, $2,935,934 is related to the
intellectual property of ZRx Prescriber.
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MANAGEMENT'S DISCUSSION AND ANALYSIS
Cash flows generated from financing activities for the
year ending May 31, 2007 amounted to $7,366,743
are related to shares issuance for private placement
for an amount of $7,704,796. For the year ended
May 31, 2006 financing activities amounted to
$2,804,192 are also related to shares issuance for an
amount of $2,155,960 and to a portion of cash flows
from the reverse takeover of $1,359,123. For the year
ending May 31, 2005, they are related to an increase
in the long-term debt.

As at May 31, 2007, restrictive loan clause breeches
were noted from the BDC loan (Banque de
Développement du Canada). This clause was to be
maintained by the subsidiary and not a consolidated
basis. Due to a change of control which occurred with
the reverse takeover in July 2005, breeches were
noted in restrictive clauses for contracts with la Solide
and the CLD of Longueuil. These contracts are
presented on a current basis. As at May 31, 2007,
the combined total of these two loans is $33,920.

For the years ending May 31, 2007 and 2006,
investment activities amounted to $897,543 for 2007
and to $827,241 for 2006 were invested in fixed
assets and development costs. Financing activities
amounted to $28,988 for the year ending
May 31, 2005 are mainly related to subsidiary advance
and for development costs.

None of these loans were subject to an acceleration of
maturity but, had they been, there would have been
no major impacts on our cash flows or on our
available credit given the amounts in question.

The net cash flows change from these three types of
activities amounted to $4,496,155 for the year ending
May 31, 2007, $576,167 for the year 2006 and
($30,657) for the year 2005.

On July 30, 2007, the Company issued
100,000 shares of its capital stock after 100,000
warrants held by a investor were exercised.
These warrants had a maturity of August 10, 2009.

CASH FLOW SITUATION

On August 2, 2007, the Company signed a lease for
premises in the Markham, Toronto, area. The new
premises will be operational starting in September.

ZoomMed's future cash flow needs are primarily
related to the deployment of the ZRx Prescriber.
Our goals for the next two years are to equip
2,000 physicians in Québec and 2,000 physicians in
Ontario. The financing for these equipments was
ensured by private financings recorded during
year 2007.
Cash flows to finance our operating activities will come
from revenues generated through agreements with
pharmaceutical firms, several of which have been signed
during the year 2007, as well as through transactional
revenues generated from pharmacists using the
ZRx Prescriber's prescription information.

SUBSEQUENT EVENTS

In August 2007, the Company issued 23,500 shares of
its capital stock after 23,500 options held by
employees were exercised. The options had a
maturity of June 29, 2011.
On September 4, 2007, the Company granted
45,000 options under the stock option plan.
Each option entitles the holder to acquire one
common share of the Company for $0.40,
under escrow until January 5, 2008.

BELOW-THE-LINE ARRANGEMENTS
In regard to the ZOOMCITÉ division, no major
investments are required for its expansion.

There were no below-the-line arrangements or
arrangements likely to have an impact on our
operating results or our financial situation.
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MANAGEMENT'S DISCUSSION AND ANALYSIS
RELATED PARTY TRANSACTIONS

ACCOUNTING ESTIMATES AND PRINCIPLES

YEAR 2007

Preparation of these financial statements in accordance
with Canadian Generally Accepted Accounting Principles
requires that Management formulate estimates and
assumptions affecting the amounts recorded in our
financial statements and related notes. These estimates
are based on Management's best knowledge of current
events, as well as actions which the company may take in
the future. While actual results may differ from the
estimates provided.

During the year, the Company paid professional fees
totalling $265,700 to two companies owned by
shareholders and officers. Amounts of $226,775 to
Funtastica Divertissements Inc. and $38,925 to
RSP Management Inc. As at May 31, 2007, accounts
payable include an amount of $4,125 relating to these
transactions.
These transactions were carried out in the normal
course of business and are measured at the exchange
value, which is the value of the consideration
established and agreed upon by the related parties.

OUTSTANDING SHARES AS AT SEPTEMBER 17, 2007

Common shares

71,417,290

Warrants to agent and investors

22,099,996

Stock options in accordance with the
stock option plan

7,141,500

ADDITIONAL INFORMATION
ZoomMed's common shares are traded on Toronto's
TSX Venture Exchange under the symbol "ZMD".

CONTINUOUS DISCLOSURE AND SUPPLEMENTARY
INFORMATION

Financial statement items that require such estimates
include future benefits from development costs,
intellectual property, future income tax assets and
goodwill, income tax provision, the recoverable
amount of research and development tax credits, the
assumptions used in the determination of the
stock-based compensation charge and fair value of
financial instruments. The notes 2, 13 and 14 of the
financial statements describe the assumptions used.
The Company initiated a stock option plan.
In accordance with the section 3870 of the Canadian
Institute of Chartered Accountants (CICA) Handbook,
"Stock-based compensation and other stock-based
payments", the Company uses the fair value based
method of accounting for all stock options granted.
According to this method, the compensation expense
in regard of the stock options is measured at the grant
date's estimated fair value, using an option pricing
model, and recognized over the vesting period of the
option.

NEW ACCOUNTING STANDARDS
Financial Instruments, Hedging and Comprehensive Income

ZoomMed files its consolidated financial statements,
its management's discussion and analysis, its press
releases and other required filing documents on
SEDAR's database at www.sedar.com.
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In January 2005, the CICA published Section 3855,
"Financial
Instruments
Recognition
and
Measurement" and Section 3865 "Hedges" and
Section 1530 "Comprehensive Income".
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MANAGEMENT'S DISCUSSION AND ANALYSIS
Section 3855 establishes recognition and evaluation
standards for financial assets, financial liabilities and
non-financial derivatives. It specifies when and at
what amount a financial instrument is to be
recognized on the balance sheet, in some cases at fair
value and in other cases at a cost-based value. It also
specifies how gains and losses from financial
instruments are to be presented.
Section 3865 includes and replaces AcG-13 on
hedging relationships, particularly in relation to the
accounting treatment of hedging relationships and
the related disclosures. It specifies how hedge
accounting is to be applied and the information to be
disclosed by the entity applying it.
Section 1530 establishes disclosure and presentation
standards for comprehensive income, which
comprises net income and any change in
shareholders' equity during a period from transactions
and other events from non-owner sources.
Comprehensive income and its components must be
presented in a financial statement with the same
prominence as other financial statements.
These sections apply to interim and annual financial
statements for fiscal years beginning on or after
April 1, 2007. The Company has evaluated the effect
of adoption of these new sections on its financial
statements and has concluded that it is not material.

CONTROLS AND PROCEDURES
The Company's president and chief executive officer
and chief financial officer have reviewed the disclosure
controls and procedures as required by Multilateral
Instrument 52-109 of the Canadian Securities
Administrators. Certain items were brought to the
attention of management and the audit committee,
and measures have been taken to improve disclosure
controls.

The Company's president and chief executive officer
and chief financial officer have concluded that to the
best of their knowledge, there have been no changes
to the Company's internal controls over financial
reporting during the most recent quarter that have
materially affected, or are reasonably likely to
materially affect, the Company's internal controls over
financial reporting.

RISKS AND UNCERTAINTIES
I. Ability to develop and maintain a market for its
product
The future performance of ZoomMed and its
Subsidiary hinges on the continued popularity of its
existing products and its ability to develop and
introduce products that gain acceptance and satisfy
consumer
preferences
in
target
markets.
The popularity of any of its products may decline over
time as consumer preferences change or as new,
competing products are introduced in target markets.
Developing new systems and distributing them in
target markets requires significant investments.
II. Ability to hire and retain key personnel
Recruiting and retaining qualified personnel is
essential to the success of ZoomMed and its
Subsidiary, which have been successful in recruiting a
strong workforce to help meet their objectives.
However, as their activities grow, additional key
financial, administrative, development and marketing
personnel may be required. Although ZoomMed and
its Subsidiary believe that they will be successful in
attracting qualified personnel, there are no
guarantees in this regard.
III. Financial History.
ZoomMed and its Subsidiary operate a developing
business. As such, one cannot rely on their financial
history to assess the likelihood of their meeting
forecast revenues or other financial forecasts.
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MANAGEMENT'S REPORT

The financial statements of ZoomMed inc. for the
fiscal year ended May 31, 2007 and all information
contained in this annual report are the responsibility of
Management and have been approved by the Board
of Directors.
The financial statements were prepared by
Management in accordance with generally accepted
accounting principles and are consistent with the
Corporation's business.
The Corporation complies with its TSX Venture
Exchange listing agreement. The Corporation
maintains rigorous systems of internal accounting and
administrative controls to provide reasonable
assurance that the financial information is relevant,
reliable and accurate and that the assets are correctly
accounted for and protected.
Every year the Board of Directors appoints an Audit
Committee composed of a majority of directors who
are neither company officers nor employees. The
Audit Committee meets periodically with
Management and the external auditors to review their
tasks and discuss the audit, accounting policies and
related financial matters. The results of their audit are
discussed as well. The Audit Committee also reviews
the financial statements and the external auditors'
report and recommends their approval by the Board of
Directors.
The financial statements have been audited by Harel
Drouin - PKF, Chartered Accountants, whose report
follows.

September 19, 2007

Yves Marmet,
President and Chief Executive Officer
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Auditor’s report
AUDITOR'S REPORT
To the Shareholders of
ZOOMMED INC.

We have audited the consolidated balance sheets of ZOOMMED INC. as at May 31, 2007 and 2006, and the
consolidated statements of income, deficit and contributed surplus and cash flows for the years then ended.
These financial statements are the responsibility of the company's management. Our responsibility is to express
an opinion on these financial statements based on our audits.
We conducted our audits in accordance with Canadian generally accepted auditing standards. Those standards
require that we plan and perform an audit to obtain reasonable assurance whether the financial statements are
free of material misstatement. An audit includes examining, on a test basis, evidence supporting the amounts
and disclosures in the financial statements. An audit also includes assessing the accounting principles used and
significant estimates made by management, as well as evaluating the overall financial statement presentation.
In our opinion, these consolidated financial statements present fairly, in all material respects, the financial
position of the company as at May 31, 2007 and 2006 and the results of its operations and its cash flows for
the years then ended in accordance with Canadian generally accepted accounting principles.

Montréal, August 10, 2007
and September 4, 2007 with regard to Note 20d).
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